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I DEMAND
A RAISE OR
ELSE T WILL

QUIT TODAY.
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NOOOOII
PLEASE LET
ME STAY! T'LL
WORK EVERY

WEEKEND FOR !
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WERE YOU CORRECT THAT
YOUR SUPERIOR INTEL-
LIGENCE MAKES YOU A
SUPERB NEGOTIATOR?

PLEASE
SHUT uP.

Thecasesolutions.com




Thecasesolutions.com

Learn the stages of negotiation
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I'D SAY THE NEGOTIATIONS WENT MUCH BETTER
THAN EXPECTED

»F
- :‘
v
- F i’
-

BEDTIME WAS PUSHED BACK 10
MINUTES
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“Negotiation is about getting the best
possible deal in the best possible
way.”




STAGES
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1. Pre negotiation
2. Preparation
3. Main negotiation

4. After negotiation actions
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Pre negotiation
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1. Do you want it or not

2. Is it feasible

3. Do you have a plan B




