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Gartner

Gartner, Inc. is the world's leading information technology research and advisory

company. Delivering the technology-related insight necessary to make the right
decisions, every day.

- Unbiased Technology Research
« Contract Review

« Peer Networking
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Associate Client Partner

The Associate Client Partner works in a collaborative partnership with multiple Account Executives and clients around
the country. The Associate Client Partner has a committed focus on client retention while sales counterparts focus on
growth. This dynamic team model ensures the largest clients are effectively served and that the entire account team
overachieves monthly forecasts and annual quota.

Performance Success: Traits of an Associate Client Partner:

+ Client Contact « Motivated and Driven
+ Utilization of Services and Products « Intellectual Curiosity
« Account Retention and Growth « Solutions Focused

« Coachable
- Prioritization Skills

« Results-Driven
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Work History and Accomplishments
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Why am I great fit?

« Tenacious & Ambitious

- Solution Focused

- Communication Skills
» Results Driven

- Organization Skills

- Leadership skills

« Fast Learner
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Keys to become a
successful Associate Client
Partner

My goals: My plans:

- Learn Quickly - Utilize All Resources

- Surpass Performance - Request Feedback
Expectations - Active Learning
- Become a Mentor - Be Coachable

« Collaborate with Others « Seek Creative Solutions
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Thank you so much for taking the
time to meet with me today.

[ hope that we will be working
together soon!
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