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Cable Industry

« Cable television early 1950s: Community Antenna Television systems

» Started in rural areas, expansion to suburban systems and urban areas.

« 1978: cables through 26.8 million households

* 1999: cables through 97 million households = 97% households in country
« Historically primary revenue through analogue video

 Today: digital video, cable technology and internet speed



The Firm: Cox Communications

« Privately owned subsidiary of Cox Enterprise
« Digital cable, television, telecommunications, wireless services

» 3rd largest cable entertainment and broadband service provider in the
USA

Three main businesses:
« Cable programming services: 2.9 mill subscribers
« Internet: 3.5 subscribers
* Telephony: 3.2 million digital telephone subscribers: 7th largest

telephone carrier in US



Key Value Drivers

» Revenue growth would accelerate and diversify

» Capital spending would slow and the nature of investments
would change

» The digital revenue streams would yield higher

returns on invested capital.



Equity Analysts

e Gather and evaluate information,
generate forecasts,

« Make recommendations that lead to
buying or selling of the

 Buy side and sell side analysts.



Sell Side vs Buy Side

Sell side:
« Work for brokerage firm
« Follow a list of companies, provide regular in depth reports

- Distribute/sell research to buy side clients

Buy side:
- Employed by asset management companies
« Internal recommendations and forecasts to money managers

» Research distributed to firm that employed analyst



